
      

 

Aperture Appoints Eric Sikola as Vice President of Western Sales  
New VP brings huge experience in securing blue-chip software contracts in Western 
US region 
 
Stamford, CT – March 19, 2007 - Aperture Technologies Inc., the leading global provider of software 
for managing the physical infrastructure of data centers, today announced the appointment of Eric 
Sikola as Vice President, Western Sales.  
 
In this new position, Mr. Sikola will be responsible for managing sales in the Western United States, 
spanning half the country along with Latin America and Asia Pacific regions.  
 
Prior to joining Aperture, Mr. Sikola served as the Global Vice President of Sales for Systinet, where 
he managed Systinet’s worldwide sales team and grew license revenue by 129 percent in 2006. Mr. 
Sikola was also responsible for closing the largest commercial contract in the company’s history.   
Before this position, Eric served as the company’s Western Director of Sales. 
 
“Eric will undoubtedly be a huge asset for Aperture,” said Bill Clifford, Chairman and Chief Executive 
Officer of Aperture. “His experience in the Western United States profiles him to be a perfect fit for the 
position, and his track record in working with large corporations is impeccable. We’re all looking 
forward to working with him and know that his appointment will assist us in reaching our goals for 
2007.” 
 
Mr. Sikola has previously worked as the Director of Western Sales at Blazent, where he and the sales 
team sold $11.5 million in software and services over a twelve-month period; he also held the same 
position at webMethods, Inc., where he generated over $25 million in revenue over a two-year period. 
Eric has previously closed contracts with major blue-chip companies in the entertainment, defense, 
government, technology and financial services industries.   
 
Mr. Sikola, the newly-appointed VP of Western Sales for Aperture Inc., said, “The combination of the 
high market demand for Aperture’s software to help data center managers to gain visibility and 
management control; coupled with Aperture’s pre-eminent position as the market leader are the 
assets that every sales executive desires. I am very excited to be joining Aperture at such an 
important period in the company’s growth and I can’t wait to increase Aperture’s presence and global 
customer base.”   
 
 
About Aperture 
Aperture is the leading global provider of software for managing the physical infrastructure of data 
centers.  Aperture’s solutions reduce operational risk and improve efficiency through the visual 
management of data center resources.  Aperture delivers the best practice processes that enable 
organizations to take control of an increasingly complex physical infrastructure including equipment, 
space, power, cooling, network and storage.  
 
With over 20 years of experience, Aperture provides organizations with the information required to 
optimize their data center operations, delivering better services at the lowest cost.  Aperture’s 
customers include the world’s largest companies, half of which are Fortune 1000 and Global 500 
organizations. 
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For further details please contact: 
Lisa Facinelli, Hazel Butters or Bill Barnwell at Prompt Communications 
Tel: +1 617 576 5763 / +1 617 291 9899 
lfacinelli@prompt-communications.com / bbarnwell@prompt-communications.com  
 
Aperture is a trademark of Aperture Technologies, Inc. All other trademarks and company names mentioned are 
the property of their respective owners. Copyright © 2007 Aperture Technologies, Inc. All rights reserved 
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